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C u r r e n t  D B C  E x e c u t i v e  o f f i c e r s

A Fair, Honest, Ethical, Member Owned Co-op to Benefit 
Deer Breeders, Ranchers and Wildlife Enthusiasts.
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RW Trophy Ranch
972-524-3500
trophyranch@airmail.net

Vicki McLean
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512-752-3223
vicki_mclean52@yahoo.com

The Deer Breeders Co-op
P.O. Box 3000 #79

Georgetown, TX 78627
(512) 863-6900

TOLL FREE (866) 972-5001
FAX (512) 863-9122

Randy Hutto
Treasurer
Lucky 7 Whitetails
512-461-2050
rhutto@randyhutto.com

Will Scott
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Star-S-Ranch
214-766-8420
wfscott@tgsgroup.com

Affordable Auctions
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Editor’s NotE:  The May/June edition of Trophy Whitetail World Magazine 
credited the EHD Vaccine Update to Randy Hutto.  The information was provided by 
Dr. John Dedwylder.  We appreciate his contribution to the magazine.
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We are rapidly approaching the annual convention, and the 
agenda and auction lots are full this year.  In July, we 
will be electing three individuals to the board, as well as, 

reviewing proposed changes to the bylaws.  We continue to grow 
as an organization and the general operating needs have followed.  
We have made some suggestions to adjust the bylaw requirements 
that will allow for our daily business to run smoothly.  Don’t 
forget to attend the annual membership meeting Friday July 30th 
at 10:30am.  With the recent additions to our management staff, 
we are anxious to take advantage of every opportunity to support 
our members.  Also at the convention, we will be announcing the 
winner of the Golden Buck Contest.  
The convention agenda has something for everyone this year 
including the kids programs, a new golf scramble, and an excellent 

group of speakers will provide members with useful information to help their breeding operations.  We will also 
have some comments from Amber Andel with the Texas Parks and Wildlife Department regarding regulatory 
changes.  
On that note, we had a great turn-out from our members, as well as, all industry groups at the TPWD Commission 
hearing in Austin.  On May 27th, the Commission made several changes including a reduction in fees to those 
who participate in reporting via online systems.  While the commission made the decision to move forward with 
a provision that allows for TPWD to delay and/or revoke permits to individuals who have violated the Lacey Act, 
we hope that they will enforce those only on individuals who are blatantly in violation of the provisions.   I am 
proud to say that the DBC had tremendous support in writing letters opposing the provision.  I personally wrote 
a letter opposing the proposed changes.  TPWD assures us that it will only apply to people who knowingly violate 
the act that could be affected.  
Our DBC office has moved to Georgetown, TX.  If you are in the area, I encourage you to stop by and visit Amy 
and the staff.   
The EHD/BT vaccination program is a huge success.  I would like to thank Dr. McBride and Dr. Dedwylder 
for making this possible.  Also, I would like to thank Randy Hutto for organizing ordering and distribution of 
the vaccine.  You should have already received your vaccines by now, and at the convention we will have a 
demonstration on how to collect samples for future expansion of the vaccine program.  We will also demonstrate 
how to collect specimens for CWD testing.  
I have a suite at the Mesquite Championship Rodeo.  Recently, I invited Vickie and Bobby Hughes to go to the 
rodeo.  They asked if they could bring their grandchildren, and I told them of course they could.  Vickie is one 
of our DBC committee members.  The week before the rodeo, there was some confusion if we were still going.  
Vickie called me and told me that her granddaughter, Bailey, was already writing an article about her first rodeo 
adventure and that she would be heart broken if she didn’t get to attend.  I assured her that we were still going 
to the rodeo.  Bailey wrote such an entertaining story about her adventure that I decided to start a “Kids Corner” 
in our magazine.  If any child would like to have their story published, please send it to the Co-op office along 
with a picture.    
I hope that your animals are in good health and that your antlers are growing big.  July will provide you with 
some great information, which will be very beneficial for your ranch. If you have any comments, questions or 
suggestions, feel free to come talk to me.  I hope to see all of you at the convention.
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A Letter From The President
It has been a busy month, and I have several interesting events to discuss this letter. I just returned 

home from the NADeFA convention to find four inches of snow in Terrell. 

The North American Deer Farmers Association held their 21st annual conference in Toledo, 

Ohio this year. As always, they put on a great convention and I had a very good time seeing old 

friends and meeting new people.  They had a special on lifetime memberships, so I am proud to say 

I am now a lifetime member of NADeFA. In addition to being a lifetime member of NADeFA, I am 

also a lifetime member of the Deer Breeders Co-op, and Texas Deer Association.  Needless to say, I 

believe in deer organizations. The Coop had a booth set up at the conference and we were able to 

sign up over 20 new members. We are pleased to have these new members and would like to 

welcome them to the DBC. 

Also at NADeFA, the North American Deer Registry held its annual board meeting. I have had 

the privilege of serving as president for the NADR for the last two years.  I have been very pleased 

with the progress that the NADR made over the last two years. This year we held elections and I'm proud to announce that the new president is 

Ray Burdette, the new vice president is Henry Woodard, the new secretary is our own secretary, Vicki McLean, and the new treasurer is Dick 

Cain. I would like to thank all the current directors for their hard work. They have done an excellent job.  In 2008, there were between 25,000-

30,000 deer in the registry and as of today, there are over 66,000. For those of you who aren't familiar with the history of the registry, I will 

include it in an upcoming issue. 

Another event I attended recently was the 33rd Southeast Deer Study Group in San Antonio, Texas. Participants were from 26 

different states, and I can honestly say it was a very eye-opening event.  There was a range of opinions and research represented. I am proud to 

say thank God I live in Texas.  The most interesting research presented was the work of Texas Parks and Wildlife.  Next year the SEDSG will be 

held in Oklahoma.  I encourage you to attend so you can see how vast the differences are from state to state regarding deer. 

I am proud to announce some great news for the DBC. We have hired Shawn Sayre as our Director of Events and Promotions and Amy 

Clapper to be our Director of Operations. We are pleased with Shawn and Amy and know that they will be a huge assetto the DBC. Having been 

involved with the deer industry for over 20 years as an auctioneer, we know that, Shawn will serve both the northern and southern members 

very well while working as a team with Amy Clapper.

As you know, from the beginning we have made promises to offer services that will help our members. I am pleased to say that we 

have been very successful in developing an EHD vaccine and getting a rebate for Moorman's ADM feed. The EHD vaccine is the best one 

available because it will offer protection from both EHD and BTV, and it is the most inclusive. We have worked hard to make this affordable 

and available to our members. Moorman's is offering $10 rebate per ton of feed for Coop members. For more information regarding the rebate, 

please visit the DBC website. In addition to the rebate, Wilkenson Feed in Meridian, TX is offering DBC members a discount.   

I would like to remind members that our elections are rapidly approaching. Please remember to vote when you receive your ballot. 

I am very excited about our July convention at La Torretta Lake Resort and Spa. I just booked my rooms and would like to remind all of 

you to do the same. Also, I would like to brag on Traci Carnell for all of her hard work arranging the children's events for the upcoming 

convention. We want everyone to bring their families to this event for a vacation, and Traci has enough planned to keep all the children fully 

entertained and involved.

If you are interested in serving on a committee or getting involved with the DBC, please give me a call. 

Sincerely,

Robert Williams, Sr.
DBC President

Sincerely,

Robert Williams, Sr.
DBC President

D
B

C
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Meet your new DBC team! I am pleased to introduce Charlene Ganski and Taunja Schroeder to the Deer Breeders 
Co-op.  Charlene will serve as the Membership Coordinator and Taunja as the Design Coordinator.  Both of these 
individuals bring a wealth of experience to the cooperative and even better they are excited for the opportunity to 
be here and assist you with your needs.  We have been working to both assemble information for the convention 
and to organize the new DBC offices in Georgetown.  I would like to thank Carrie Palmer for her work with the DBC 
and we wish her well with her new position at the Exotic Wildlife Association.
The regulatory groups have been keeping us busy these last weeks.  As noted by Mr. Williams, we dealt with the 
TXPWD change to the permitting process and will be keeping in close contact with them to make sure your needs as 
a deer breeder are being met.  In addition to attending the Commission meeting, the DBC had representatives at the 
Breeder User Group the following week.  Mr. Carter made an appearance to assure the group that the permitting 
changes are intended to apply only to those who “knowingly” subvert the Lacey Act provisions.  We also discussed 
numerous topics with the group including updates to the online system, release dates and facility standards.  There 
are many other topics that Amber Andel will be touching on during her presentation on Friday, July 30, so don’t 
miss it.
The vaccination program, feed discount program and convention registrations are still being processed at our of-
fice.  If you need anything, please don’t hesitate to call so that one of us can assist you.
Come by and visit us if you are in the Austin/Georgetown area!
We are looking forward to meeting you and having a successful convention this year.

Amy Clapper 
Director of Operations

Charlene Ganski 
Membership Coordinator

Taunja Schroeder
Design Coordinator

Shawn Sayre
Director of Promotions 
and Events

Sincerely,

Amy Clapper
Director of Operations

yo u r  n e w  dbc  team

Please update your files with our contact information:

Deer Breeders Co-Op
P.O. Box 3000 #79

Georgetown, TX 78627

512-863-6900
512-863-9122 fax

866-972-5001 toll free

www.deerbreedersco-op.com





Membership Application

Please Select A Membership
q $150 Active Member
  

q $500 DBC Co-Sponsor
  

q $1000 DBC Platinum Sponsor

q $3000 Silver Star Founding Member

q $5000 Gold Star Founding Member
   

 Includes: 1 year membership, DBC cap, DBC decal, DBC T-Shirt, DBC annual directory, Co-
op magazine, ** voting rights

Includes; 1 year membership, DBC cap, DBC decal, DBC newsletters, DBC golf shirt, DBC 
annual directory, Co-op magazines, **voting rights, DBC Co Sponsor Plaque.

  Includes: 3 year membership, DBC cap, DBC decal, DBC newsletters, DBC golf shirt, DBC 
annual directory, Co-op magazines, **voting rights, DBC Platinum Sponsor plaque, listed as 
platinum sponsor in co-op magazine and directory for membership term.

  Includes Lifetime membership, DBC cap, DBC decal, DBC newsletters, DBC golf shirt, DBC 
annual directory, co-op magazines, ** voting rights, DBC silver star founding member plaque, 
listed as silver star founding member in co-op magazine and directory, personalized DBC 
jacket, silver star founding member seal on all ads and lots.

 Includes;Lifetime Membership, DBC cap, DBC decal,DBC newsletters, DBC golf shirt, DBC 
annual directory, co-op magazines, ** voting rights, DBC Gold Star Founding Member plaque, 
Listed as gold star founding member in co-op magazines and directory, personalized DBC 
jacket, Founding member seal on all ads and auction lots, DBC personalized briefcase.

Mailing Address

May We List You In The Directory?

Are You A Deer Breeder?

Type of Operation?

Please Select Your Type of Operation   

Yes                  No

Yes
Permit #

No

                         

CWD Enrollment?
Yes            No

qHigh Fence

qLow Fence

qNative Wildlife
qExotic Wildlife

qRanch Management
qRanch Stocking
qFencing Supplies
qVeterinary
qWhitetail Breeding

qBottle Raising
qFeed & Supplies
qHunting Supplies
qHunting Outfitter
qExotic Breeding

Payment Details:

qCash

qCheck

qCredit Card 

Signature

Check #

Amount Paid:

Please Make All Checks Payable To; Deer Breeders Co-op

Return To:        Deer Breeders Co-op
P.O. Box 3000 PMB 79
Georgetown, TX 78627
1-866-972-5001
1-512-863-9122 - Fax

“ By signing this application, you agree on behalf of yourself, the member organization and the organization’s agents and representatives (hereinafter “member”), 
to release DBC and it’s board of directors from any and all liability that may arise out of Member’s participation in DBC member activities and/or benefits. In that 

regard, Member agrees to waive any claim or cause of action against DBC, and it’s board of directors, unless the claim or cause of action is attributable to 
intentional wrong doing on the part of the DBC. Further, Member agrees, to allow DBC to publish member’s name on the DBC website and in the DBC magazine 

in connection with DBC activities and sanctions that may be imposed due to violation of DBC’s code of ethics or loss of Texas Parks and Wildlife Commission 
permit or license.”

“Because the DBC places the highest value on ethical conduct in connection with deer: breeding; ranching; feeding; promotion; marketing; sales; and; hunting; 
the DBC limits its membership to those in good standing with the Texas Parks and Wildlife Commission and this organization. In that regard, any member that 

violates the rules promulgated by the Texas Parks and Wildlife Commission which results in the loss of an industry permit or license may be subject to sanctions 
by DBC including suspension or loss of membership benefits. Further, any member found to be in violation of DBC’s current code of ethics may be subject to 

sanctions including loss of membership.”

Date: Signature: X

qS qM qL qXL qXXL qOther:

edee rr sB  C r oe -e opD                                     

_ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _   Exp.: _ _/_ _

Billing Zip Code: 
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Deer Breeders Co-op 3rd Annual 

Convention Fund-Raiser & Quality Whitetail
Deer Auction  July 30-31, 2010

Special Thanks To Our Donors

428 Whitetail Ranch
5F Ranch

ADM Feed Company
American Deer & Wildlife Alliance

Antler Ranch
Argentinabirdhunt.com

Atascosa Wildlife Supply, Inc.
Backwoods Deer Ranch

Camelot Bell
Cattle Creek Whitetails

Cedar Hill Trophies
Cedar Hollow Ranch

Cedar Valley Ranch LLC
Champion Genetics

Crooked Creek Whitetails
Double Drop Whitetails

Double J Whitetails
Double R Whitetails

Double T Ranch
Double T Whitetail Ranch

Eberly Ranch
El Canelo Ranch
El Jefe Whitetails

Eslabon Ranch
Havens Whitetails

ICC Trophy Whitetail Ranch
KDH Whitetail Nursery
Lonestar Outdoor News

Machen Ranch
Matador Ranch

Max Rax Wildlife Incorporated
McKinney Whitetails

Mossy Rock Ranch
Parsons Whitetail Ranch

Performance Custom Hunting Rigs
Petree Whitetail Ranch

Rio Rojo Ranch
Rocky Ridge Whitetails

RW Trophy Ranch
Sierra Blanca Ranch

Sierra Mesa
Star S Ranch, Inc.

Stay Tuff Fence
Sullivan Whitetail Ranch

Sunset Ranch
Surefed Feed

Target Probiotics
Upper Oxbow Ranch
Waldvogel Whitetails
Wildpoint Whitetails



Special Thanks To Our Sponsors

Deer Breeders Co-op 3rd Annual 

Convention Fund-Raiser & Quality Whitetail
Deer Auction  July 30-31, 2010

3 Amigos Ranch

5F Ranch

5P Farms

Ace High Ranch

Backwoods Deer Ranch

Cedar Valley Ranch, LLC

Circle J&B Ranch

Coates Trophy Whitetails

Derby Sand Ranch

Double R Whitetails

Flint Creek Ranch

Fort McKavett Ranch

High Roller Ranch

Hunter’s Ridge Ranch

The Non-Typical Ranch

Parson Whitetail Ranch

RW Trophy Ranch

S&S Whitetail Galore

Sendero Whitetails

Starbuck Ranch

Sullivan Whitetail Ranch

Trinidad Ranch

Venado Creek Ranch

Woodard Whitetails
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Tips to Get You Started
COYOTE HUNTING

story by 
Bill Cooper

I took a much needed deep breath. I had been squeal-
ing hard on a diaphragm turkey call for five minutes 

or more. Indeed, that is not an effective turkey calling 
method. My ridiculous sounding calls were, in fact, to at-
tract a coyote within shotgun range.

As I began to call once again, I caught movement far up 
the valley. A loping animal paused long enough for me to 
get a good look through my binoculars. “A coyote is on 
its way,” I whispered to my wife, Dian, who clung to her 
Stoeger 12-gauge in hopes of taking her first coyote.

I squealed on the mouth call once again imitating a dy-
ing rabbit. The coyote continued on its course towards us, 
pausing occasionally to get a better fix on the location of 
the meal in the bush. I paused my calling each time the 
coyote stopped. Another soft squeal from my call easily 
enticed the coyote to continue its search for an easy meal.

h  FEATURE     

Dian watched intently, fully camouflaged and 15-feet in 
front of me and slightly downhill from my calling position. 
She eased her cheek down on the stock of her shotgun as the 
coyote closed to within 50 yards.

“Let him keep coming,” I whispered.  I could tell Dian was 
a little nervous about the coyote approaching so quickly. I 
heard her safety click off as the coyote reached 30 yards. 
“Let him come,” I whispered again.

I squeezed one more soft call from the diaphragm and the 
coyote halted its approach at 15 yards. “Now”, I instructed.

Dian’s 12-gauge roared and the coyote tumbled over stone 
dead. The Winchester Extended Range 3-inch magnum 
number fours downed the animal cleanly.

“Man, that was exciting and a little scary,” Dian said with 
a rattle in her throat. “I could get into this predator hunting!”

In spite of being heavily persecuted for decades, coyote populations have spread across the 
country. Their expanded range, threats to family pets and whitetail deer fawns are bringing 
more and more predator hunters into the sport.

Trophy Whitetail World
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HUNT WHERE THE COYOTES ARE
Despite a long history of being hunted, trapped, poisoned 

and hated, coyotes are more abundant than ever. They 
readily adapted to the encroachments of mankind and are 
often the culprits behind the disappearance of urban pets. 
Recently new light has been shed on coyote predation of 
newborn fawns which will ignite the hunting prowess of 
deer hunting lovers everywhere. A study is currently being 
conducted by the U.S. Forest Service at the Savannah River 
Site, a 310-mile square nuclear processing facility in South 
Carolina. The study is focusing on fawns a week old or less. 
After three years of study, biologists have determined that  
an average of 75% of the fawns in the various study areas 
had been killed by coyotes within the first week of their life, 
when they are most vulnerable.  

Coyotes can be found about anywhere in the country 
these days. Howling packs are commonly heard at dawn 
and dusk. Anxious predator hunters can drive around the 
countryside early and late in the day and often hear the 
serenades of hunting packs. Mark the locations on your map 
then seek permission to hunt on a later date. Few farmers 
and ranchers will deny access to coyote hunters. Most land-

Calling coyotes to within shotgun range presents the ultimate 
challenge in predator hunting. Winchester’s 3 or 3 1/2-inch 
Extended Range number 4’s are the authors choice of shells.

WHICH CALL TO USE
The market is flooded with predator calls. Choosing one 
or several can be a daunting task.

Unless you want to spend the 
time trying them all, go coyote hunting 

with experienced hunters and see what they are using. 
That doesn’t mean you have to use the same calls as those guys, 
but it will give you some place to start as you figure out what you 
personally prefer. Too, one of the most enjoyable facets of the whole 
idea of predator hunting is figuring out the finite points which fit your 
personal style. As your predator hunting skills develop you will want 
to show your buddies what you can do and that often entails dem-
onstrating how you can best use the calls you have chosen. Johnny 
Stewart’s Preymaster Electronic Game Caller comes with a variety 
of cards for both coyotes and other game. Randy Anderson Calls are 
some of the most sought after hand held percussion calls.

Your number one priority in choosing a call should be to select one 
that you can use to best imitate sounds made by animals which coy-
otes prey on in your area. Rabbits are a prime target for coyotes and 
your arsenal of calls should certainly include a rabbit squealer. How-
ever, don’t over use it just because it is easy to blow. Coyotes will 
catch on to you quickly.

Predator hunters mess with coyotes at every opportunity. I learned 
much about predators while deer and turkey hunting. Many years ago 
I entertained myself most of the morning, while on a deer stand, by 
squeaking like a mouse to tease a coyote crossing a field in front of 
me. The coyote took the better part of two hours to cross the field. It 
wasn’t that the animal did not like my mouse squeaks. It simply kept 
finding mice in the field as it approached my location. There is nothing 
like a bird, or mouse in hand, even for a coyote. The antics of the coy-
ote, as it jumped, lurched and stalked to find a meal provided grand 
entertainment during a slow morning on the deer stand.

Experienced coyotes can be a tough adversary and will require a 
greater diversity of calls. They will eat about anything and are par-
ticularly susceptible to distress calls made by a variety of animals 
including rodents, birds, fawns and young calves and lambs. Master 
the raucous calls of a bunch of crows and you have another tool of 
deceit in your growing arsenal of calls.

Using hand held mouth calls is the ultimate in coyote calling, but 
has some disadvantages, especially when dogs get close. Electronic 
callers are available in many models and come with interchangeable 
cards for a wide variety of animal sounds to attract coyotes.

Johnny Stewart’s Preymaster Digital Electronic Predator Game Call
www.johnnystewart.com
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owners would like to have the song 
dogs removed from their properties.

If you don’t hear coyotes sound off, 
don’t become discouraged. Scouting 
will more than likely turn up tracks, 
droppings and fur from kill sights. Coy-
otes prefer woods and hills and rough 
country. In open country they will 
seek out grassy depressions, gullies, 
swampy areas and brushy fencerows.

PLANNING AN APPROACH
Don’t plan on sneaking up on a coy-

ote. It is not likely to happen. They have 
a natural security system bolstered by 
keen senses and wild instincts. Begin 
your approach by keeping the wind in 
your favor, travel slowly and use the 
terrain to your advantage. And cam-
ouflage yourself from head to toe in 
a pattern which blends into the sur-
roundings.

If you have trouble locating coyotes, 
rethink your approach into your hunt-
ing area. Make absolutely sure the 
wind is in your face. Improper wind 
direction ends more coyote hunts than 
any other single factor.

The best setup locations are normally 
elevated. This allows the shooter to see 
long distances. Approach the vantage 
points with stealth and do not skylight 
yourself. Circle a hill if needed rather 
than traveling across the top.

SETTING UP
Coyotes are survivors. They are very 

efficient predators and their ability to 
sneak up on their prey is almost unpar-
alleled in the natural world. They use 
every natural terrain feature and piece 
of vegetation to their advantage. Hunt-
ing from an elevated position gives 
shooters a distinct advantage over 
these wily predators, which are mas-
ters at remaining undetected.

My hunting buddies and I often coy-
ote hunt in the woods with shotguns. 
Visibility is seldom over 75 yards. 
Utilizing the slightest elevation gives 
us the best advantage we can gain in 
thick cover. Humps, knolls, and even 
the slight rise made by the roots of a 
fallen tree have come into play in our 
coyote hunting adventures.

Our home territory is made up of 
oak-hickory forests with lots of open 
spaces such as cow pastures and hay-
fields. A favorite tactic is to hunt the 
edges of these fields while making sure 
to setup on a hillside so we can see long 
distances. The name of the game in this 
scenario is to make the long shot with 
our chosen caliber rifle for the day.

MAKING THE SHOT
Witching a coyote approach your 

position can give even veteran hunters 

WARNING
Coyote hunting, or any type of 

predator hunting, becomes quick-
ly addictive. Watch future issues 
of “Trophy Whitetail Magazine” 

for more predator hunting stories 
to feed your new addiction!

a serious case of “coyote fever”. Your 
success at taking the animal will be de-
pendent on a number of items which 
should have been taken care of ahead 
of time. They include: excellent camo, 
proper setup, playing the wind, time 
on the range to know what your gun 
and loads will do and practice with 
your calls.

Unless you are a very experienced 
shooter, beginners should always shoot 
only at standing coyotes. A song dog 
running and darting through the grass 
and bushes can be a formidable target. 
That, too, is fun, but the more challeng-
ing shots will come with experience.
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NADeFA® is dedicated to the 
promotion of deer farming 
and ranching as an agricultural 
pursuit and serves its members 
through educational programs 
and providing leadership in 
setting and maintaining quality 
standards.

“

”
Join us for the 

Annual 
Conference & Exhibition 
Held in March of each year







My name is Bailey Yandell. 
I am 9 years old. I am in 3rd 

grade about to go to 4th. I live in Al-
varado, TX. My hobbies are I like to 
go fishing, hunting, varmit hunting, 
and spot lighting. I like working at 
my grandparent’s ranch. I like it even 
more when we go into the deer pens 
and catch baby deer and tag thaem 
and give them their medicine. But the 
tough part is letting them go because 
they are so cute. But my favorite part 
about the ranch is going Varmit Hunt-
ing, and spot lighting. I have a young-
er brother named Kyle. He is 4 years 
old. I have a mother and a father their 
names are Russell, that’s my dad, and 
my moms name is Felicia. When I grow 
up I hope to be a vet or work in the 
Air Force. I really don’t know but I will 
pick one of those for sure. Well on to 
the adventure of my summer.

On June 11, 2010 the famous deer 
breeder Robert Williams invited my 
grandparents to the Mesquite Champi-
onship Rodeo. Mr. Williams seems like 
a nice guy. I was very thankful that Mr. 
Williams invited Kyle and I to the ro-
deo. As we arrived to the rodeo I was 
surprised that we got to sit in a suite 
and not the bleachers. As we watched 
the rodeo and ate Texas BBQ and on 
top of that Mr. Williams served us ice 
cream and cobbler. As the night went 
on Robert wanted to take pictures with 
me. We took several photos in front of 
the bull riding. Another great adven-
ture was when Melanie (Mr. Williams’s 
ranch manager) took Kyle and I down 
to the arena for the calf scramble. 
Wow, what a trip all those kids run-
ning in the arena trying to pull 2 tags 
off 2 calf’s tails. And all the bull rid-
ing and barrel racing and steer wres-
tlers and man what a Texas Hoedown. 
As we arrived to our suite 3 great steer 
wrestlers came to shake our hands and 
to thank everyone for coming to the ro-
deo. One little short stack named Paul 
Dougherty is an ag teacher in Van, 
Texas. I thought that was pretty cool 
to meet a cowboy that is also an ag 
teacher because I doubt you would see 
a cowboy that is an ag teacher. Well 
thank you Mr. Williams this rodeo was 
a true adventure. And I really have to 
say you are not half bad!

h  k i d z  k o r n e rTrophy Whitetail World

story by Bailey Yandell, 9 Years Old

 Adventure
My Greatest
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classes taught through his Laser Shot simulator programs.  
In the hotel’s Adventure Pointe camp sessions younger chil-
dren can join in the fun activities offered including minia-
ture golf & building a bird house while the teens will have 
their own place to hang out at The  Edge teen club.  A play-
room filled with toys, games & books will be open during 
the entire event for kids of all ages.  To establish traditions 
the Coloring Page contest is back and Emil Kregci has volun-
teered to hold another fishing tournament this year for the 
kids.  And as to the idea that started this whole thing, local 
scout troops will be in attendance performing their flag cer-

emony to open up both nights’ events.
We are very excited about this and would love to hear any 

ideas you might have to expand the youth programs.  Vol-
unteers & opportunities will always be welcomed.  The ben-
efits to providing more youth activities and child care dur-
ing our events will allow for more membership attendance 
while giving parents peace of mind during those events.  It 
also creates plenty of sponsorship opportunities to show 
how important family values are to members.  We hope that 
by placing importance on youth participation we can add a 
whole new dimension to our events.
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Back in January I was attending a DBC board meeting 
and as usual couldn’t help but speak up about a subject 

I’m passionate about, the kids.  I asked if DBC would be 
interested in inviting a local scout troop to perform their 
flag ceremony to pen our annual convention in July.  Af-
ter some discussion about this idea and a few others ways 
to start including youths in our events Robert decided we 
needed a youth committee.  I loved the idea!  I knew others 
would love it too and sure enough before the day was over 
we already had a few committee members and volunteers 
together to start making plans.

The Youth Committee’s main goal is to help provide a 
variety of programs for our member’s children during DBC 
events because we realize for most members the deer busi-
ness is a family business.  The committee will also be pro-
moting & educating outside youth groups on the deer indus-
try by inviting them to participate in our events.  This will 
all be accomplished through a cooperative effort between 
members, parents, and kids.  We hope to encourage more 
youths to get excited about the deer industry by providing 
fun educational activities from a youth’s perspective.  

For our annual convention this year we have enlisted the 
help of Dan Atkinson to offer safety, ethics & instructional 

DBC’s Youth 
Committee

story by Traci CarnelL, Chairperson

Want your story featured in Kidz Korner?
Here’s how!

JoLene St. Pierre 
Spas 4 Paws

Traci Carnell
ZZ Whitetails

Steve Havens 
Havens Whitetails

Beth Buckner 
Antler Ranch

Tonya Furnance
 High Roller Whitetails

Emil Kregci 
Champion Whitetails

If you have a youngster that has had some great adventures and they would like to submit their 
story to Trophy Whitetail World Magazine, please forward the article and pictures to: 

info@deerbreedersco-op.com or fax to 512-863-9122.
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Almost every deer breeder that I work with  asks 
the same question “Doc, how can I grow the biggest 

buck?”. They are looking for the “magic pill” to maximize 
the genetic potential of their deer. They are incorporating 
the best facilities, genetics, nutrition, and medical care into 
their program. I have spent many hours exploring how to 
assist them with their long term goals. Then why is it that 
we can’t seem to maximize antler growth AND keep these 
deer healthy? I believe I have found the so-called “Magic 
Pill”, and it has been sitting in front of us the whole time. 
Its name is STRESS MANAGEMENT. We must remember 
that whitetail deer are wild animals. We have taken these 
animals, and for the most part totally changed their habitat 
and nutrition. Their flight response behavior has been 
modified or eliminated.

So, what are the consequences of these actions? For the 
deer, all of these changes create a tremendous response to 
stress. As we know from human studies, stress can have 
devastating consequences to our health and well being. 
Why would it be any different in our deer? Stress that affects 
captive-bred whitetails originates from many areas. It is 
impossible to eliminate all stress under captive breeding 
circumstances, but many can be positively managed. I 
would like to take the time to discuss a few of these that 
you can improve.

FACILITIES
Problem 1: INADEQUATE PEN SIZE AND LACK OF 
COVER 

Small pens (less than 1 acre) without adequate cover do 
not provide deer with the visual sight barriers they require 
to reduce stress. Deer become stressed from having 
nowhere to hide and their immune systems are weakened. 
These small pens also lend themselves to overcrowding 
and super-saturation of the soil with urine, feces, bacteria 
and parasites. A weakened immune system with constant 
exposure to high levels of bacteria and parasites is the 

The
story by Dr. John Dedwylder

perfect formula for illness. You can throw every drug in 
the book at these deer and most will not respond well.

This is especially true for fawns. Does this sound familiar? 
Pens that are too large can create other problems such as 
difficulty in handling.

Solution: Build pens of adequate size (1 to 1.5 acres) 
with sufficient natural or artificial cover and don’t over-
stock them.

Problem 2: INADEQUATE PEN NUMBERS
When you began as a whitetail breeder it all seemed very 
easy. You had heard about the many difficulties from the 
veterans in this business, but what could possibly be so 
hard about raising deer? The comment I hear the most is “I 
rarely lose any deer”. Then, 2-3 years after your successful 
start, your death loss increases dramatically especially in 
fawns. What is going on?

The answer is really quite simple. In that 2-3 year time 
period you have acquired more deer and are using the 
same pens that you started with. The environment is now 
being contaminated at a much higher rate. As discussed 
above, exposure to high levels of bacteria and parasites, 
and overcrowding leads to disease.

Solution: Calculate the maximum number of deer that 
you think you will ever have. Build twice the number of 
pens for this calculated number at a reasonable stocking 
rate (8-10 deer/acre).

This will allow you to perform frequent pen rotations. 
Pen rotation reproduces nature’s way of disease control. 
Space, rain and plant life act to dilute and filter these 
potential problems. Sunlight kills bacteria and parasites. 
Even stressed, pen raised deer have the immune function 
to protect themselves under these conditions. Pens are one 
of the least expensive operational costs in the long run. 
Especially when compared to medical costs, deer mortality 
and your personal sanity. Build more pens!
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Problem 3: LACK OF WORKING FACILITIES AND/
OR MEDICAL TREATMENT STALLS
If you have to dart sick deer to treat them, their 
survival rate decreases exponentially. It’s hard 
enough to successfully treat sick deer under the best 
of circumstances. Stressing them further with general 
anesthesia is almost always a death sentence.

Solution: Ensure you can safely work your deer 
into a climate controlled medical stall. Your treatment 
success rate will improve dramatically.

Problem 4: HIGH MORTALITY IN DEER LESS THAN 
9 MONTHS OF AGE

Solution: Minimize disease exposure to these 
immuno-compromised young deer. If you are bottle-
raising your fawns, build a facility that is dedicated 
to that process. This will allow you to closely monitor 
your fawns and control disease exposure. Provide 
separate weaning pens for both bottle-raised and doe-
raised fawns. These pens should be used exclusively for 
weaning. After the once yearly event it should sit idle 
for the rest of the year. Once again, disease exposure in 
these young bucks and does will be minimized greatly.

Problem 5: UNDER-UTILIZATION OF EXISTING 
WORKING FACILITIES
Many breeders have invested in wonderful working 
facilities. The problem is that the breeder and the 
deer are not familiar with these facilities. They are 
often utilized only during the reproductive season. 
The deer become stressed when they are utilized. This 
often leads to traumatic injury to the deer and mental 
anguish for the owner. Secondary illnesses along with 
decreased conception rates then become an unnecessary 
consequence of the process.

Solution: Use your existing facilities. Successful deer 
breeders acclimate their deer to the working facilities 
by opening their alley ways and chutes frequently 
to allow the deer access to visit. Getting the deer to 
enter is easily accomplished by providing them with 
their favorite treat throughout the whole facility. It’s 
amazing how quickly their curiosity takes over. Taking 
the time to do this on a routine basis reduces everyone’s 
stress when your facilities need to be utilized.

GENETICS
Problem 1: CRAZY DEER
Crazy deer make all other deer in the pen crazy. This 
creates significant stress and secondary disease. Crazy 
deer also breed crazy deer.

Solution: Eliminate these deer from your herd even 
if they have the best genetics.

Problem 2: POOR SURVIVABILITY RATES WITHIN 
THE CAPTIVE SETTING

Solution: Analyze your records to determine which 
deer have had fewer medical problems therefore, 

higher survival rates. Breed these “high survival rate” 
animals. To take it one step further, determine which 
does have had the healthiest fawns. Within this doe 
group, one may also determine if certain sires have 
had a positive affect on the survivability of fawns. This 
analysis may not be truly scientific but trends within 
your herd are often apparent when analyzed. Utilize 
this information to help create your foundational doe 
herd. Remember, the best deer on the planet is of no 
use to you unless it can be raised in the captive setting. 
These healthier animals will also have a much better 
chance of expressing their genetic potential.

Problem 3: NORTHERN GENETICS RAISED IN A 
SOUTHERN ENVIRONMENT
Southern breeders feel they must have significant 
northern genetics to keep up with the Joneses. The only 
problem with this practice is that these deer often do 
not survive to express their genetic potential.

Solution: Maintain less than 25% of northern 
genetics within your herd. It has been proven that
southern deer have genetic immunity to many of the 
diseases to which they are exposed in their native 
environment. Northern deer usually do not possess this 
same kind of protection and will succumb to many of 
these diseases. Some northern deer seem to perform 
better than others in the south. Using the genes of 
northern deer that are proven survivors in the southern 
environments is highly recommended.

Problem 4: ANIMALS BRED PURELY FOR THE 
INCHES OF ANTLER

Solution: If we are going to breed for total inches of 
antler, we must help these bucks survive.
To increase a bucks survival rate one must breed for 
body size and conformation. How do we expect a 400” 
buck to survive if he has a small body and weak neck? 
We must breed for a body structure to support this extra 
weight. Though it may take time and effort I believe 
it’s the most ethical thing a breeder can do today. In 
the end, the positive effects of stress management will 
benefit the breeder and the deer. If you can reduce 
stress, you can grow big deer. Each ranch is different 
but I know that there are at least a few things you can 
do to manage stress better. Now, what are you going 
to do? 

This is the first in a series of articles about stress management 
written for the DBC by Dr. John Dedwylder.
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First, last and always—the 30-30. Perhaps, no cartridge 
in history has accounted for as many deer as the grand 

old man of deer cartridges, the 30-30. Introduced in 1895, it 
was originally deemed the 30 WCF, and first chambered for 
Winchester’s new lever-action rifle, the 1894 Winchester. 
When Marlin began producing the cartridge, they attached 
the -30 to designate 30 grains of the new “smokeless” pow-
der rather than using the Winchester name on their guns. 
The moniker “30-30” stuck and today, it is still one of the 
most popular cartridges used by deer hunters throughout 
the United States. 

Rimmed Cases and Round Nose Bullets
The 30-30, like other cartridges of that period, headspaces 

off the rim of the cartridge. Whereas, cartridges like the 30-
06 headspaces off the shoulder. This rim while effective on 

most lever action and single shot rifles creates somewhat of 
a problem on bolt action, semi-automatics and most pump-
action rifles. The extractor is not able to jump or grasp the 
rim of the cartridge due to its large diameter. The rim on 
the 30-30 also prevents rounds from passing one another 
without interference causing feeding problems. There are 
some exceptions; the Remington 788, Savage 340 and Win-
chester Model 54 come to mind. These bolt guns combated 
the feeding problem by using a spacer to allow the rounds to 
be loaded in a slanted manner inside of the magazine. 
Most 30-30‘s use a tubular magazine. The cartridges are 

loaded into the magazine end for end; the bullet tip rests 
against the rim of the previous shell. Because of this ar-
rangement, 30-30 shells for the most part are loaded with 
round nose or flat nose bullets. This school of thought sug-
gests recoil from firing could cause spire point bullets to act 

The 30-30
America’s First Deer Cartridge

story by 
steve felgenhauer
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Protect Your Investment
Wildlife Insurance Underwriters, LLC, an under-
writing insurance agency,owned by Wildlife Enthu-
siasts, and in conjunction with Lloyds of London, a 
“A” excellent Rated Insurance Company, is pleased 
to introduce an exclusive program available to insure 
herds and breeders stock of Texas Scientifi c Deer.

• MORTALITY FOR HIGH SCORE BUCKS
• HIND/HERD COVERAGE FOR LARGE HERDS (5-15 HEAD)

MORTALITY COVERAGE FOR A VARIETY OF PERILS:
• FIRE
• LIGHTENING
• WINDSTORM
• HAIL
• COLLISION
• UPSET WHILE IN TRANSIT
• EARTHQUAKE
• FLOOD & EXPLOSION

ADDITIONAL EXTENSIONS AVAILABLE UPON REQUEST

After all the time and money you invested in your 
animals, don’t let the unexpected throw you. Make 
sure you have adequate insurance protection for your 
valuable livestock.

WILDLIFE INSURANCE UNDERWRITERS, LLC
214 KEY DRIVE, SUITE 2000 MADISON, MS 39110

T (601) 607-DEER • F (601) 707-1002
www.insurewildlife.com

Charline Gryder
charline@continentalbrokers.biz

Darryl McCreary
darryl@continentalbrokers.biz

G.Collier Simpson
cs@insurewildlife.com

Protect Your InvestmentProtect Your Investment
Continental Brokers, Inc. is now offering Farm/Ranch Insurance through one of the ing Farm/Ranch Insurance through one of the 

most reliable carriers in the market – Safeco Insurancemost reliable carriers in the market – Safeco Insurance

The Coverage offered includes:The Coverage offered includes:
Home and ContentsHome and Contents

Barn/Outbuildings/Other StructuresBarn/Outbuildings/Other Structures
Liability CoverageLiability Coverage

Dairymen’s ProtectiveDairymen’s Protective
UmbrellaUmbrella

Pollutant Clean Up and RemovalPollutant Clean Up and Removal
Livestock CollisionLivestock Collision

Extra ExpenseExtra Expense
Consequential LossConsequential Loss

Farm MachineryFarm Machinery
Freezer/Refrigerator ContentsFreezer/Refrigerator Contents

Trees Used in Production of Orchard ProductsTrees Used in Production of Orchard Products

CONTINENTAL BROKERS, INC.
214 KEY DRIVE, SUITE 2000 MADISON, MS 39110

T (866) 386-4136 • F (601) 707-1002
www.insurewildlife.com

Charline Gryder
charline@continentalbrokers.biz

Darryl McCreary
darryl@continentalbrokers.biz

G.Collier Simpson
cs@insurewildlife.com

Continental Brokers, Inc.
214 Key Drive, Suite 2000

Madison, MS 39110
Phone: 866-386-4136
Fax: 601-707-1002

h  FEATURE      Trophy Whitetail World
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like a firing pin – setting off the shell 
and causing a chain detonation inside 
of the magazine tube. Backwoods myth 
or otherwise, I don’t want to be the guy 
to try to prove this theory wrong, so 
when I use a tubular magazine I use 
either round nose or flat nose bullets. 
I’ve grown quite fond of my eyes and 
ears.

Losing its Luster –Not Hardly
The 30-30 loaded with a 150 grain 

bullet carries enough energy to dis-
patch of  deer sized game up to and 
including black bear up to 200 yards 
or so, modern cartridges like the 270, 
30-06 and 7mm Rem Mag does this  
with ease, so why hasn’t the 30-30 
fallen into obscurity, in a word hand-
loading.  RCBS, the company that leads 
handloading equipment sales, annually 
compiles a list of their top selling dies 
used to reload ammunition – the 30-30 
has never dropped from the top 20 list.

The 30-30 Becomes a Pistol Round
As good a rifle round as the 30-30 is, 

it is a better pistol round, at least in a 
single shot like the  Thompson/Center 
Contender or the Magnum Research 
BFR, a revolver, both of which are able 
to utilize the wide variety of 30 caliber 
bullets available including the aerody-
namic spitzer bullets – wringing out 
the 30-30’s full potential.

And A Platform For Wildcatters
The 30-30 also spawned an entire 

generation of wildcats. The now near-
ly extinct, 22 Hi-Power and the ever-
popular 7-30 Waters are just two of 
the wildcats but dozens of others based 
off the 30-30 were created for and 
by shooters. Many of these cartridges 
were developed to improve the 30-30, 

but did little to do so. 

Technology – Raising the Bar  
 Historically, factory ammunition was 

limited mainly to 150 grain or 170 
grain bullets for the 30-30 because of 
the round nose or flat nose configura-
tions. However, Remington offers the 
Accelerator, a 22-caliber bullet sur-
rounded by a 30 caliber plastic sabot, 
these Accelerators are not designed 
to be used in a lever gun or any other 
tubular magazine rifle and Hornady 
has introduced an offering made spe-
cifically for lever action rifles –the 
LEVERevolution. These cartridges use 
a rubber- tipped spitzer bullet, which 
is safe for use in all lever guns. By 

slightly increasing the velocity and by 
using a flatter shooting, aerodynamic 
bullet the 30-30 becomes a 300-yard 
deer gun.

Rethinking the 30-30 
Many who scoff the 30-30 may want 

to rethink this cartridge.  Using today’s 
technology,  Hornady’s LEVERevolu-
tion offerings, the 30-30 retains nearly 
1000 ft lbs of energy at 300 yards –this 
isn’t your grandpa’s 30-30.  Sighted 
three inches high at 100 yards, the 
bullet drop is just 12 inches low at 
300 yards. A Marlin 336 or ’94 Win-
chester equipped with a low-powered 
scout scope or conventionally mounted 
scope is the perfect prescription for 
heavy brush hunting or watching an 
open field. The 30-30 has been given 
a boost and once again has become a 
contender as a legitimate deer rifle.  
Combine this with the fast handling 
of a lever action rifle, quick follow up 
shots at the flick of a wrist, this may be 
the only rifle a hunter will ever need, 
but don’t tell my wife.

Perhaps, no cartridge in history has accounted for  
as many deer as the grand old man of deer cartridges,  
		  					     the 30-30.
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US OUT AT…

JOELOSSEN
Farm 979.289.5557 or Cell 281.212.7339

joelossen@hughes.net

KEVINLOSSEN
281.330.0021

PROBLEMPROBLEM
CHILDCHILD
251 @ 5YRS251 @ 5YRS

NASTYNASTY
241 @ 2YRS241 @ 2YRS

www.lossenwhitetail.com

NASTY is a 241” B&C 2 year old that has
40 points, 6 drop tines and 46” mass.

He was born and raised at Lossen
Whitetail, from our “TR” line of does.
TR 243” B&C son of “Redoy Ben”
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Consignments. All consignments in the live auctions will be charged an 8% or 10% sale commission on 
the winning bid. In the event that the lot is purchased by the seller or representative of the seller (buy back), 
the sale commission will be 8% with a minimum sales fee of 250.00. Any lot removed from the sale for any 
reason after the catalog has been printed will be charged a $150 administrative fee for the first removed lot 
per auction. After the initial removed lot, any additional removed lots will be charged a $250 administrative fee. 
There will be a minimum sales fee of $250 for each lot. Once the sales price results in a commission greater 
than $250.00, then the sales commission will be charged for the lot.

Qualifications. Everyone is allowed to submit up to 3 lots. Consignors who donate a lot to the DBC will be 
allowed 1 extra consignment in the live auction. All consignments will be accepted on a first come first serve 
basis with members and donors having first priority. All deer and/or semen consigned must be submitted with 
a DNAS parentage verification certificate. Only those deer which are verified by DNA will be included in the 
written pedigree in the auction book with the exception of donated lots. (ALL DEER MUST BE SUBMITTED WITH 
A DNAS PARENTAGE VERIFICATION CERTIFICATE).

Regarding consignment of semen into a DBC auction, priority will be given to the owner of a deer over any 
reseller. Any semen that is consigned by a person who does not own the deer which the semen originated from 
is subject to be removed from the auction by the DBC if the owner consigns semen from the same deer and 
request the semen be removed from the auction. No more than 10% of any DBC deer sale will consist of semen.

Buyer/Bidder Registration. All potential bidders/buyers MUST REGISTER PRIOR TO BIDDING. Bidders 
will receive a bidder’s number upon registration which will be used during the auction bidding process. Upon 
registration, buyers agree to the terms and conditions of the DBC auction.

Payment. All lots purchased by bidders/buyers MUST BE PAID IN FULL IMMEDIATELY at the end of the 
auction regardless of whether the consignor also purchased lots in the sale. Lot purchases will NOT be deducted 
from the consignor’s settlement and consignors will not be paid until buyers have paid for the items purchased. 
Payments can be made via personal check, business check or credit card. Purchases of donated lots and semen 
lots will require immediate 100% payment. Purchases of Non-Donated and Non-Semen and Non-Donated lots 
will require immediate payment of 50%, the remaining balance must be paid to the consignor at the time of pick 
up or delivery. The DBC will take its commission from the initial 50% and mail a check to the consignor for the 
remaining portion of the total sales price. Purchases that are due and not paid in full the day of the sale will be 
charged a late fee of $5.00 per day until the balance is settled with the exception of online simulcast purchases 
who will have 10 business days from the date of the sale to submit payment via personal check, business or 
credit card by phone. The DBC reserves the right to accept payment based on special valid circumstances.

Auction Additions/Changes. Any changes or additions to the auction catalog will be made by the 
auctioneer or auction announcer from the auction block at the time of auction. Items may be changed or added 
to at the discretion of the DBC or auctioneer.

Bidding. All lots auctioned will be sold to the highest bidder as determined by the auctioneer. Once the 
auctioneer has said “SOLD”, buyers will be presented with a contract. This contract must be signed by the 
buyer and will therefore require payment from the buyer to the auction agency and the seller. If buyer does not 
agree to sign the buyer’s agreement form the lot(s) will be sold again.

Contracts. The Deer Breeders Co-op will only be the selling agency. All contracts are between the buyer 
and the seller.

Delivery. The delivery of all lots sold at auction must be arranged by the buyer and the seller. DBC will NOT 
assume any responsibility for the delivery or transfer of any animals or materials sold at auction. DBC also 
holds no responsibility for the size, score or the genetics represented by the seller of animals auctioned or the 
craftsmanship of materials other than animals auctioned.

Liability. DBC and any other persons involved with the production of the auction will NOT be held liable for 
and accidents or mishaps that may occur during the function or event. The DBC is not liable for the condition 
of any deer or semen sold at the auction. The DBC recommends that the buyer assures himself or herself of the 
quality and condition of the deer before purchasing and delivery of the deer or semen.

Disputes. Any and all disputes pertaining to the auction will be settled by the auctioneer. The auctioneer’s 
decision on any bidding dispute or misunderstanding in FINAL!

The DBC has made extensive efforts to guarantee that the animals or materials sold in this auction are properly 
represented in each lot description. Although the DBC has reviewed all consignments we DO NOT guarantee 
the representation of any consignment. Issues with the misrepresentation of any consignments must be resolved 
between the buyer and the seller.


